M@)ZES

GROWTH AGENCY

Outbound Sales Services

Strategic outbound sales isn't just about activity - it directly drives revenue by turning conversations
into customers. Many businesses stall simply by partnering with the wrong team and using generic
scripts. We eliminate that gap with targeted outreach built purely for pipeline and ROI.
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Risk-Free, Performance-Based
Outbound Sales Services

Unlike traditional agencies that charge fixed fees regardless of performance, we tie our success directly to
your revenue. We operate on a base payment structure.combined with a revenue-share model, backed by a
100% money-back guarantee if we don't hit your target ROI. When you win, we win.

Contact us to book a meeting and get your custom quote!



A complete outbound sales engine built for growth

With our Outbound Sales service, every service below works together to build a
steady predictable sales pipeline for your business, aligned with goals.

01 02 03

Lead Research & Prospecting Multichannel Outreach Qualified Appointment Setting

Verified, ICP-matched prospect lists including Personalized email, LinkedIn and call sequences Dedicated SDRs who qualify leads and book
decision-makers, firmographics and buying that open doors, handle replies and turn cold meetings with decision-makers straight into your
signals that spark sales conversations. prospects into booked meetings. calendar for higher conversion.

04 05 06

Lead Nurturing Analytics and Reporting CRM Integration

Structured follow-up cadences keep prospects Data-driven insights that go beyond activity Clean CRM setup and pipeline tracking covering
engaged until they are ready to buy: we manage metrics. We track and deliver reports on replies, lead handoffs, deal stages and follow-ups so

every touchpoint. meetings and pipeline that show what's working. nothing slips away.



Not sure why your sales pipeline has stalled out?

Send us details of your current outreach and we'll come back with a no-obligation
breakdown including weak reply-rate spots, lead targeting gaps, and where a refreshed
prospecting plan would move your ROI.

Visit our website to examine our portfolio of completed outbound sales projects of top-tier
clients and their success stories.

www.mozes.live
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Common Questions

How many channels do you use?

We typically recommend starting with 2-3 key channels where your buyers are most responsive. As you grow, we can
expand to additional channels based on performance and goals.

What types of outreach do you run?

We run a mix of cold email, Linkedin messaging, cold calling, video outreach, SMS follow-ups, and account-based
touchpoints - all tailored to your brand voice and target buyer preferences.

How involved do | need to be?

We handle everything and send you a monthly outreach plan for approval, and we'll loop you in on strategic decisions, but
we keep the process simple and hands-off for you.

How is performance measured?

Beyond vanity metrics (emails sent, calls made), we track replies, meetings booked, pipeline, and ROI. We provide monthly
reports that connect outreach activity to actual business outcomes.

What happens if | need to pause or cancel?

We ask for a 30-day initial commitment to build momentum. After that, you can pause or cancel with 30 days' notice. There
are no hidden fees or penalties.



Contact us (o) 76 610 7513

Dumiru Jayasekara, Founder & CEO, Email:
Mozes Growth Agency. hello@mozes.live
Email: Working Hours

dumiru@mozes.live Monday - Friday, 8:00 AM — 5:00 PM IST
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